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BUSINESS OVERVIEW

We provide services of distributing Institutional medicine, surgical, disposable and hospital 
supplies. We deputize for the top national and multinational companies in Pakistan. Our 
clientele includes reputable Government, Semi Government and Private organizations in 

Pakistan.



Our mission is to ensure satisfied 
customers through our astounding 

services and thrive towards 
continuous growth and future 

prospects.

MISSION
STATEMENT



To uphold the responsibility of 
providing exceptional services and 
to be recognized in domestic and 

internationally integrated 
healthcare amenity.

VISION
STATEMENT



OUR COMPANY

TENDER 
BUSINESS

WAREHOUSE 
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MANAGEMENT 
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BUSINESS 
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—HIPPOCRATES

“Declare the past, diagnose the present, 
foretell the future.”



BUSINESS 
SEGREGATION



● BUSINESS SEGREGATED INTO THE FOLLOWING SEGMENTS:

● Institutional  Service Provider
● Institutional medicine, surgical, disposable
● Tender Business

Direct Tender  Business
Indirect Tender Business

● Oncology Products Distribution.
● Doorstep Delivery of Medicines.

Doctors supply

Since we laid the first stone, our main emphasis has been to become pre-eminent service providers. Over the time we 
have managed to pull off our goals and attain a remarkable position with an excellent track record. Our team comprises 

of skilled professionals and customer friendly members who  are trained to deliver the best of our ministrations



● Psiomed (St. Jude) Sindh Region
● Teleflex Pakistan – Sindh & Baluchistan
● The Searle Company (IBL Group) 
● Chiesi Pharmaceuticals (Pvt) Ltd
● Getz Pharma Private Limited
● Highnoon Laboratories Limited
● Leo Pharma Denmark
● Aspin Pharma (Pvt) Ltd
● Tek Ent. Asahi Intecc (Sindh Region) 

And some other satisfied Principals.

OUR BUSINESS PARTNERS 



●
Major Govt. / 
Pvt  Institute

Pir Abdul Qadir 
Shah Jelani 

Institute Of Medical 
Sciences 

Gambat

Sindh Institute of 
Urology and 

Transplantation 
(SIUT)

Dow University 
Hospital

State bank of 
Pakistan

(All 9 Campuses all 
over Pakistan)

Sindh Employee 
Social Security 
Institution(SESSI)
• (All Hospitals and Circle 

through out Sindh)

National Institute of 
Cardiovascular 
Disease (N.I.C.V.D)
• (All Satellite Centers 

and Institutes all over 
Sindh) 



● Major Govt. / 
Pvt Institute

The Indus Hospitals

(All 11 Campuses all 
Over Pakistan) 

Pakistan Rangers

Dr. Ziauddin Hospital

Water and Power 
Development 

Authority (WAPDA)

(All Dispensaries 
and Hospitals 

through out the 
Sindh)

Pakistan Petroleum 
Limited

Liaquat National 
Hospital

Aga Khan University 
Hospital

(Health Services, 
Gilgit and Chitral 

Centers)



●
Major Govt. 

/ Pvt 
Institute

Integrated Health 
Services (I.H.S.)

(All Dispensaries and 
Hospitals through out 

the Sindh)

Pakistan 
Telecommunication 

Limited (PTCL)

(All Medical Centers 
throughout the Sindh)

Shifa International 
Hospital, Islamabad

PNS Hafeez, 
Islamabad

Tabba Heart Institute

Sui Southern Gas 
Company (SSGC) 

(All Medical Centers 
throughout the Sindh) 

Karachi Dock and 
Labor Board (KDLB)

Karachi Port Trust 
(KPT) Hospital



●
Major 

Govt./Pvt 
Institute

Pakistan Bait ul 
Maal

Karachi Institute 
of Kidney 
Diseases

Al Khidmat

(Hospital and 
Dispensaries all 
over Pakistan)

People Primary 
Health Care 

Initiatives

Sheikh Zayed 
Medical 

College, Rahim 
yar Khan

Health and 
Nutrition 

Development 
Society

(HANDS) 
Pakistan 

Pakistan 
International 
Airlines (PIA) 



●

Process of Direct / Indirect Tender 
Business

Our associate “Info 
Ray” runs out 

market intelligence 
and institutional 
visits, which falls 

with in our 
principles.

Bidding documents 
are acquired after 

approval of the 
principles

Legal 
documentation and 

submissions are 
made in 

acquaintance with 
the principles.

Proper assistance 
is provided with 
reference to the 

principles in 
composition of 
technical and 

financial 
documents.

With referral, we 
provide LPR to 

principles for better 
differentiation and 

augment the 
chances of winning 
and P&L working.

On the day of 
submission, 

technical offers are 
made. The 
mandatory 

processes and 
document 

completion is 
ensured by the 

related institution 
committee

Financial offer is 
made 

accessible 
approximately 
after 90 days 

from the 
opening of 

technical offer

A strong follow 
up is practiced 
till the opening 

of financial offer.

An award list is 
issued by the 
institute after 
opening of 

financial offer 
and further 
endowed by 

principle without 
any hindrance.

A strong track is 
kept on the 

supplies against 
the award list in 
acquaintance 

with the 
principle till the 
completion of 

supplies.

The submission 
of bill and 

procedure of 
payment 

collection is 
carried out after 
order execution.

The claim of 
service charges 

is  presented 
after the course 

of action is 
concluded.



● We have proper warehousing facility with temperature control and continuous monitoring 
measures.

● Our warehousing team is eminently trained by ROCHE Pakistan Private Limited.

● Cold chain and refrigeration prerequisite are available for temperature controlled medicines.

● Temperature controlled calibrated thermometers are installed in order to ensure the temperature 
accuracy.

● Proper storage and pelleting of stock is ensured.

● Transportation mediums are provided according to the sensitivity of the medicine, with proper 
packaging and temperature controlled vehicles.

WAREHOUSING FACILITIES



● We have the following mechanism for data management:

● For Home Delivery Segment:
1) Patients Data compilation
2) Daily patient wise summary to principle
3) Area wise report
4) Doctor wise report
5) Reminders to patients about their next medicine due dose.
6) Our riders are available 24hours for delivery across the city and are constantly available on call.

DATA MANAGEMENT FACILITIES 



 For Institutional Distribution segment:
 Invoice wise sales report.
 Product wise sales report.
 Area wise report.
 Principal wise sales report.
 Customer wise sales report.
 Customer wise outstanding report.

CONT.



We have the following facilities for our business partners:

● Daily sales report update is provided via email.

● Monthly email of sales report is provided.

● Principle wise representatives are authorized to deal with queries of any sort.

● Proper conference rooms for meeting of principal’s team.

● Multimedia projector.

● Open area prayer room with proper place for ablution.

● Preparation of claims according to the format and interval required by the business partner.

FACILITIES TO OUR BUSINESS 
PARTNERS 



SALES OVERVIEW
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●

CONTACT US 
Hanif Ghulam Hussain 

0322-2109050

•

Mansoor Abdul Sattar

0334-3055002
•

Plot No A/224, F#101, D.M.C.H.S. Siraj ud Daula 

road near kazmi park Karachi.

info@hussaintraders.pk

Hussaintraders.org@gmail.com

021-34380181

021-34380182

021-34380183

Muhammad Ikram 

0332-3479318


